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"The stock market is the story of 
cycles and of human behavior that 
is responsible for overreactions in 
both directions."                            

Seth Klarman
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During the third quarter of 2019, 
the markets continued their 
upward climb in spite of 
increased market volatil ity. 
Through September 30th, all 
equity markets had double digit 
returns with the exception of 
Emerging Market Equities. 
However, on a trail ing one-year 
basis, equity markets were 
anywhere from slightly over 3 
percent positive to nearly 9 
percent negative.  The bond 
markets have been positive both 
year to date and on a trail ing 
one-year basis as central banks 
have been supportive and kept 
interest rates at historically low 
levels. 

We believe the f inancial markets 
will continue to exhibit short 
term volatil ity through the end of 
2019 and into 2020. The markets 
have a lot to try and digest in the 
short term: 

· Global growth rates continue to 
slow 

· Slower earnings growth looks to 
continue 

· Job growth continues to be 
positive but it is slowing on a 
year over year basis 

· Init ial Public Offering (IPO) 
performance has underperformed 
the broad stock market in the 
short term 

· Industrial production, a good 
estimator of economic growth, 
remains positive 

· The outcome of US ? China trade 
negotiations 

· Leading Economic Indicators 
(LEIs) rose in July 

· Retail sales and consumer 
spending stil l show a health 
consumer 

· And most recently, a new 
polit ical issue, the talk of 
presidential impeachment 

As the f inancial markets grapple 
with these issues and volatil ity 
occurs more frequently, the 
importance of a diversif ied 
portfolio and a comprehensive 
wealth plan increases your 
confidence in meeting your goals 
and can reduce your investing 
concerns.

Your plan should simultaneously 
address your ability to 
accumulate, grow, protect and 
transfer your f inancial assets. 
When volatil ity increases, it is a 
good time to make sure your plan 
addresses these issues 
effectively. If  you have concerns 
that your plan may need a review 
and possible changes, please 
contact any of us in the off ice and 
we will set up a meeting to 
address your concerns. 

In addit ion to creat ing a plan that  
wil l  fund your desired l i festyle, 
planning for a successful  
ret irement is also about  planning 
for a meaningful life in 
ret irement   

In our last Summary and 
Commentary, we discussed 
creating thoughtful answers to 
the ?Be, Do and Have? l ifestyle 
questions. You have worked hard 
to earn a fulf il l ing retirement, and 
your investment of t ime and 
energy to develop a written plan 
that will help you to make the 
rest of your life the best of your 
life. As you develop this written 
plan, consider it a vision of your 
retirement. 

There are 7 distinct areas that 
together, make up an effective 
retirement lifestyle.  

These areas of a Life Facet 
Allocation are 

· Self  

· Spiritual 

· Life Partner 

· Family and Friends 

· Explore 

· Community 

· Avocation and Vocation 
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 ?Retirement is About More   Than 
Money? 

 Larry Swedroe 
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While most of us characterize our 
identity by the role we played in 
our working years, the Life Facet 
Allocation exercise is designed to 
help us define our new identity 
and what will our purpose in our 
new life be. Part of this is to 
define what your passions are 
and how you can pursue them.  
What are you good at and what 
do you love to do? 

Research has shown that having a 
positive attitude makes a 
dif ference in both the quality of 
l ife and longevity, as much as a 
7-year dif ference. Begin and end 
each day with a thankful attitude, 
say ?Thank you? more often and 
surround yourself  with people 
who have a positive attitude. 

Helping others and giving back 
should be an integral part of any 
successful retirement. Not only 
does it benefit others, research 
again shows that people who 
give back actually get more from 
the experience than the person 
on the receiving end. 

Not having healthy relationships 
in retirement can be more 
damaging than smoking or 
excessive drinking. A healthy 
relationship is spending face to 
face personal t ime with friends 
and family. It is about being a 
part of networks of people with 
common interests. Instead of 
settl ing into a small comfort 
zone, consider using your 
new-found freedom to stretch 
yourself  and try new activit ies to 
expand your comfort zone and 
keep your mind active and sharp.

It is noncontroversial that fun and 
the more frequent laughter that 
derives from it has health 
benefits. It improves the immune 
system, staves off  the negative 
effects of stress, has a positive 
effect on blood pressure and 
heart function and can reduce 
pain. As you have heard for a long 
time, ?laughter and fun are the 
best medicine.? 

Developing a plan that is holistic 
and covers all of the above facets 
will allow you to follow daily 
habits in retirement that create 
personal energy form four crit ical 
areas: physical energy, emotional 
energy, mental energy and the 
energy of purpose. 

An effective plan will help you to 
answer the following questions: 

· What will you be (new purpose) 
to the people and situations in 
each area of your life? 

· What will you do (tasks) to 
reaff irm your purpose or identity 
each facet? 

· What will you have (l ife 
experiences) as a result of these? 

You have spent a lifetime 
working to have a successful 
retirement plan (having enough 
resources), now is a good time to 
spend some time with your 
signif icant other and define what 
your ideal retirement will look 
like. 

As we do each quarter, we thank 
you for the opportunity to serve 
you and your family?s f inancial 
planning and wealth 
management needs and thank 
you for your continued trust and 
confidence. 

All our best! 

Hal, Rob, Ryan, Scott, Naumy, 
Jennifer, Geoff and Maryline 
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